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PROBLEM 1: BRIDGING THE INFORMATION GAP BETWEEN MANUFACTURER AND DISTRIBUTOR

Manufacturers have a pain staking ordeal of passing on information to their distribution channels. Updating pricing, pictures, descriptions, sku’s and
most notably complex products are a major hassle for distributors and manufacturers.

Non-Syndication Method RedxChangeSyndication Method
+ Manufacturer must provide each distributor/ *  Manufacturer provides updates to one
Distributor with updates centralized server
. . DIstrihu‘ltnnFrnn com
3 Dl_ﬁtril:ll.rltnrlFrnn -com e Each Distributor/Merchant must update product « All Merchants/Distributors receive automated
information on their web site product update information in real time
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PROBLEM 2: SELLING COMPLEX PRODUCTS

Distributors who want to sell this product on the el N
internet have to sell each combination of variations /rnduct Mumber Type Description Colar Price width  |Lenagth
as a separate product. A5 AEx2CUTERK Custom Cut 2' Cutup ta 75 in length Elack $9.24 per 5F 2 =7
N5 NE2CUTBEYL Custom Cut 2' Cutupto 75 in length Blackellow 41030 per 5F 2 <7E
First, the Distributor must be able to attach the 415 916x2CUTCHy  Custam Cut 2 Cutupto 75 inlength  Chewron 148 per 5F 2 T8
rgquirec: Ie\ﬁl_s |:)f varialtiontshto ?d?}‘:Od':[JCt FSUCh ash A5 916 2CUTEY Custom Cut 2 Cutupto75'inlength  Gray $9.90 per SF 4 <75
size, color, thickness, length, width, etc. For eac 415 B1Ex2%3BK Stack Size Had Black $ 5230 per EA 2 <3
variation level, t_he_ Di§tributor must be ab!e to specify 415 91Ex 2% 3B YL Stack Size Tl Elackrellaw $ 5960 per EA 2 T
T A
) . o A8 AEx2%3GY Stock Size 2nd Gray 45500 per EA 2 ¥
PP el i T B
required. Lastly, the Distributor must t,)e able to 415.916x2x75B YL o2l i bl okt Ll 5 2
specify whether a variation can only be uniquely S it ED:: E : Zz Ehmn zﬁigg - :t 2 Zz
selected, in other words, only one choice can be 415 9By G Y - . . s S : .
made. A5 WNEZCUTEK Custam Cuk 3 Cut up to 75 in length Elack 4 9.24 per 5F 4 <7h
o A5 916x3CUTBYL Custom Cut 3 Cutupto 75 inlength Blackellow 41030 per 5F ¥ <TH
!t would be more efficient to sell \41 S NBx3CUTCHY Custom Cut 3 Cutupto 75 inlength Chewron $ 148 per SF @ <7E
it as one prOdUCt and let the \5\91 B3 UTEY Custom Cut 3 Cutupto 75 inlength Gray 41990 per 5F ¥ <TE

customer select desired variations.
However, this is a daunting task
for most Distributors because of
the complexity of interdependent
variations and complex pricing
models.

1 WERRWELL
Large tables frustrate visitors
and deter from buying!

Mind-numbing tables that line list
every possible variation make it
extremely difficult for the consumer
to find the specific item they are
looking for.

i Pg 1 of 24)
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PROBLEM 3: BRIDGING THE INFORMATION GAP FOR ERP SYSTEMS

A common problem for many business is trying to have their web sites exchange data in real time to
their ERP systems. Usually most data is updated and changed by the distributor’'s manufacturer. If the it it

manufacturer changes copy on a product, pricing, SKU, picture, MSDS or any other information, the
distributor still needs to get this information readily from the manufacturer. Regardless if the distributor
already has the capabilities of data exchange between their web site and ERP system this does not
solve the real time issue of getting the data from the manufacturer into the distributors system (some
kind of human exchange needs to still occur).

The distributor still needs to be provided this information from the manufacturer in an
efficient manner. It could takes months or even years before a distributor posts all the
correct and new information pertaining to a product on the distributors web site and ERP
system. If a price, stock quantity or other information is changed on the web or the ERP
system both need to share the exact same data in real time. There needs to be one
place where all this data gets entered and exchanged between both places, the web
site and the back end office ERP system.

Imagine if this was all done for the distributor, in real time by
the manufacturer! When the manufacturer makes a change
to their product data, this information trickles down in real
time to the distributors web site and ERP system.
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THE SOLUTION TO BRIDGING THE INFORMATION GAP
AND SELLING COMPLEX PRODUCTS:

RedxChange™ Product Syndication

To simplify the selling of complex products
and its associated content such as;
photos, copy, pricing and specifications,
manufacturers publish this product
information as ‘objects’ on centralized web
servers, which are then delivered upon
request to Distributor web sites, to which
selected Distributors would subscribe. The
distributor can then allow any data change
by the manufacturer to flow directly to the
distributors web site in real time.

There may be millions of products in
syndication, distributed to tens of thousands
of Distributor web sites, thousands of times
per second.
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SRC REQUEST FROM DISTRIBUTOR WEB SITE TO CENTRALIZED SERVER

Each Distributor would set their own pricing, style and messaging but the underlying code that controls the selection of variations would remain on the product syndication
server.

Product Encoding
The product is encoded as a Javascript or flash object and delivered directly to the web site, where it is rendered into a readable product. The customer is unaware of any
difference in how the product is displayed.

Src request from DistributionPros.com
distributor website

Acme Manufacturing 'hw

LOHTAET

Product “object’ code
delivered to distributor
website

Manufacturer inputs
product data into the
centralized server

Each distributor would set their own pricing,
style and messaging

When a visitor accessed a page on a Distributor site, a small ‘snippet’
of code would request a particular product from the product syndication
server, which would read the appropriate database record, encode

the product in Javascript or Flash, and transmit it directly to the
customer’s browser. The browser would then interpret the code and
render the visible product, complete with descriptions, images, pricing,
and any dynamic coding needed to control how the customer selects
interdependent variations if a complex product was selected.
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PROBLEM 1 - INFORMATION GAP SOLVED.

All information including pictures, copy, pricing and more is updated in real time by the manufacturer and syndicated in real time to the distributor. The distributor has
control to accept or reject these changes product by product. An example would be if a manufacturer updated the distributors cost by 5%, inputting the price changes
into the centralized server. The distributor can then allow all price increases to reflect retail price changes by whatever gross margins the distributors desires, both to the

distributors web site and ERP system.

Acme Manufacturing T QW

Wrnhribsial Pl Mlabs Sfrr s F aligper vl
e & € ooy ek S akumon el Dry P
[warigd Mot A

Manufacturer makes changes
to products. Changes made to
database on centralized server

Changes received by Distributor Web Site.
Distributor Web Site updated with new complex
product data, body copy, images, colors and pricing.

RedxChange™ Product Syndication updates product information from
the manufacturer to distributors in real time
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Home > floor-safety = anti-fatigue > antifatigue-matting. php

This Diamond Plate Floor Mat Provides
lleled Comfort With Every Step.

rovides soothing comfort, resulting in enhanced employee

iy and morale. This mat has the ultimate comfort and long-term

that makes everyone happy throughout their day. Diamond Plate
Floor Mat has a double-thick Mitricell sponge base is PYC loaded with Mitrile
ptional comfort, rel

ABrs for maximum safety awarene

CAll edges are

ftem Description
MATA14 UltraSoft Dia eled
1516 inthickness
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PROBLEM 2 - COMPLEX PRODUCT UPDATES SOLVED.

Distributor can easily sell complex products effectively and efficiently.
Manufacturer can feel comfortable that all product variations are being sold
correctly in one efficient syndicated, easy-to-read object

= Performanca Best
. 3 YVear Warrant
. Product Group Name:

- Product Group Number:

Criarmiond-Plate SpongeCote is the most popular anbl Taigue mat snd
masing in e industry because no glher offers 2uch @ complele
package of exceplional comdort, long ke, and & high-tech, Indusirial
image. b5 dxceplionaliy regiliond Miticell Spongs Dase dafnes the mal
by providing tnse comiion, enhianding productsy, and reviving morale sil
wehilir refigring Tatigue Sinapghaut the day, Diamond-Plate's
gafely-engineened surfade adds rathion and durability 1o the mal, and
lemds fsedl ta heavily raficked arnas

Acme Manufacturing @O QW
HOME ABCUT US FRODUCTS SERVICES DISTRIBUTORS LUITERATURE CONTACT
o FRT— Skl Description
Anti Fafigue Mats
Drainage Mats hAT-415.916x3x568YL [Diamond-Plate SpongeCote = Length: 5 ft, width: 3 f,
T Bl thickness: 9416 in, color: blackfyellow
Conductive Mats LI/ [
Mat Runners :
Eeis s : = Quantity] 16 [ 810 | 1120 [ 21+
preaby s e Pricing:| 130.34 | 123.48 | 116.62 | 109.76
News/Articles S et e
Press Releases == P i
. PrE—— P—— . © Diamond-Plate SpongeCote
oo s i = i O Diamond-Plate wi Grityyorks! ® 3t
. L sk = — = ) SR (Slip Resistant) Diamand-Plate C it
Customer Service : :_ :?}-'.1:-.’-. E: = } :_. (Pg 1 of 24) ) UltraSoft Diamand-Plate g g:

Thickness
Database Objects ® 5 ft ) 9416 in O Black
Each complex product is stored as a database object on the centralized O 781 (full roll 57 Black/¥ellow
web server. When queried by a Distributor web site, the database record ) Custom length {E Chevran
is used to create a customized object which is converted to transmittable L Gray

code such as javascript or flash and delivered to the web site.
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PROBLEM 3 - CONNECTING INTO DISTRIBUTORS AND MFG ERP SYSTEM.

This is accomplished through system updates by the manufacturer one time in one place. Both web and ERP systems updated with data.
m:me Manufal:luring" w

Behind The Scenes — ERP Updates Solved!

When the manufacturer updates data on the centralized server, both human readable data (HRD) and
machine readable data (MRD) are sent to the Merchant/distributor web and ERP systems in real time.

Manufacturer can also update their own web and ERP through the centralized server.

PATENT PENDING # 11/939,567

Human
Readable Data

Machine Readable Data

Machine
Readable Data e

PARALLEL INFORMATION EXCHANGE

DONE IN REAL TIME!
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EXAMPLE: How These Gas Cans Are Being Sold The Old Way vs New Syndicated Method

SELLING GAS CANS THE OLD WAY. SELLING GAS CANS USING RED DOOR!
Cluttered price boxes filled with separate sku’s for each product variation are RedxChange™ Product Syndication provides an incredibly powerful and efficient
labor intensive to maintain and a difficult and exhausting customer experience. way to sell these complex products online enhancing the customer experience and
giving the distributor a tool not available in the industry today all syndicated from
the manufacturer to the distributors “own” web site. View Demo
{00 SE- 070 Ol © a*l
=5 : 5 o e,
@ELEDD. Industrial & Safety Supplies R R [ouerioon}
g in | Why Reg 1'-':r Paadlmu
EEXaE-— . Soarch: ", 7o 1) S
S inps froy *-'!T:!HD. 1, enchugrg oo & mo --_“f-_-"__-"- ‘- __)
| Huotnn ] Products [ Coorsren BN | Corsfomizen l Il L il 'y Ahou L Fiie Cabalogs | Méw Prsducts bwamty! 1 o
JUSTRITE® Type | and Type Il Safety Cans T | Secssnd by e o Bl IS i oins leclion Gudes | MawProdets | Catuiog Begues
s ot - Safety Cans
& JUSTRITE® Gy Bems Proshict Fack Aval Frice Enhancad ty
Type | coated stesl cans ans = fm:r-l-mu-“ iR e 1..._:; Product Sdarch & Accurate PDH.".fﬂg and f””ﬂg
i T pedrobourm based sobvents Soael Finin
;.ﬂ,::ﬁ_:‘,::::;:ff:fj,;|,r: O |me JﬁmﬂmIWH 1R O 5 g in a variety of safety colors.
| vt G s s Ty o | e ——
o e i 1N & urdque beneMs of Justnles & Il safed
fi:_m'rcij;m il gh- ity Oe '““‘J‘uﬁ;‘_"g: ;"ﬁm LT ] “sj:: 1:?'!:-; EHE] @ calluyan a van:l} of eolors that are eurin;f‘n far the i
.Ccl.fuumn; Type | Coated Slwed Filtmgrn storage of flammable quds. Now it's easy 1o
Stoel Cang are 1390, steel with red powder-coat finish on al Clf [YHRPAGTHIEE Ips IPsistne  1EA @ 45 6 ORSMIRAALA DN AT SIS A RS LA OF S
extwnor sirfsces. Small cans (1 gal and less] heve ngger “M*'f:;;lr —— RIS IR IR R
handias Larps cand Rave Seinging nandiss for sasy nanding of 5w ASTRTES Tpe NCosed Sieet  1ER D LT Some comimonly used color chalces:
£ b o mote, All Sizes inchsde freefowing, double.mesh flame Salety Can, 3 fiallens, 137 17539 17050 '
TErSEOr and Spang-mounted relielvent mechanesm Synthetic cap [ 5 o .
uﬂ-«uw'ld‘u-’tf:J lr.-'ﬂurl mable, volatile or visoows Iquids - ::r;-::;m Iﬁu-‘ i m‘;:_'.m;g s - "R;:"':a;'r:lzzf;;ﬂdelr wsed chaica for
[L55] mwiyrmm '_' H:._“":_ o "':;"I:'_:‘h.'“:' o gx_‘;ﬁ: ;mﬂm TR I1'1.1": 1-5!; ¥ Products = Blue cans are frequently used for the storage of
i —— e MvEONZLoand [ M2 ASTHICA e NComedsd  TER O 18 de Atisorbants v be used o d he { diesel fusel
e | memen el e | mmime | e | s | e Fill spoats of Salwey T, ) Gallen, 5,1 BrhB0 a0 ~ - b ::T::noﬂ: us:e;:ﬂ‘ el-:?r::-;a osrt:::ge of diesel fize
¥ - i T g 8 i - M u . » Giedi CENS &5 i g ] El
FINDJT ol ar v ”ffﬂfv L :-15::;::“":";?1““” i us: '.u.:n . New Way_'
s (5 Industial & Satoty Sapples T— This one syndicated SKLU Description
y B :”'_" e e e B it O mf: W':I object contains CAN-10826  |Type ll Safety Can 5 gallon steel safety can with hose » Hose
LJJ B e e e $370 4300 55 sku'’s for 3 Dimensions: 1* x 9" = Can Dimensions: 11.5% x 17" = Green
s ] - "I TT - T SN —
PR b 5 .
E i e Cpmed A © N;r: n: different styles of Cantity:|  1-5 E-10 | 11-20 | 21+
" o » T $Lin x 2 Type |l safety Gas !
"B LT bsual  1EA Q45 e . . Pricing:| 2843 | 2689 | 2549 | 2399
— e AL 3010 Cans mcludmg all
v R BT : 1ER * . . G
i o et oo Old Way: pOISSIble size anfd ) Type Il Safety Can 1 1 gallon ) Blug
Requires maintaining color variations for ) Uno Type Il D.O.T. Safety Can ) 2 gallon () Green
3 different pages and each style. ) Uno Type Il Safety Can ) 3 gallon ) Red
, ) 5 gallon ) Yellow
55 separate sku’s.
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EXAMPLE: How These Safety Hats Are Being Sold The Old Way vs New Syndicated Method

SELLING SAFETY HATS THE OLD WAY.

For products that offer many
variations such as color and size, =i
having separate sku’s and price BT O el )
boxes for each variation can be
tediously difficult for the consumer
to find the specific size and color

they want. - S S

Customized products will only
make the number of combinations
of variations increase.

Having to update and maintain all
of the copy, images and pricing
data is counter productive.

f'ou searched = hard hats = Hard Hats

Fesults Displayed: 1-15af 1549

~zf Add to Order

tem # Oty. HNotes

Goto Page: | ||Page10f11 »

Sort Table By: | Defaut  + | = T e
Brand  Ship Usually H - Ciat:!l'ou s
Afr. Model # Qty.  Ships** e e

1

Today §24.45 2277

g18398

Old Way:

Requires customers to search

through 159 sku’s line listed in

mind numbing tables across 11
different pages.

o i it

SELLING SAFETY HATS USING RED DOOR!

RedxChange™ condenses ALL the combinations of product variations into one easy to
navigate price box allowing for updates in real time. View Demo

~

This one syndicated
object contains 61
sku’s for 3 different

Kanndl Saie

%Iﬁ-ﬂhu—h . styles of Safety
Protective Helmets Hats including all
Enhanced i .
Product Sdarch Sentry I possible variations
* Universal shds conmect 10 hearing, welding and for each Style.
VRO MOERS0TES
* Avatlahle wath rtehet or pinkock suspension
* & Pt nylon suspension wilh cloth swealband
# Rabchet suspersion option for secie fit
® Pin-Lock misde] bas wide nape sirap for secure {it
& Standaod packsge |2
Skl Description 15 E-10 11-20 21+
HEL-300008&  |Protective helmets in 279 | 2159 | 2039 | 1820
1 various styles,
suspensions and colors,
Buy Mow | |Style: Sentry Il
Suspension: 6 PT
Pin-Lock
Style Suspension Caolor
) Charger () B PT Pin-Lock ) Blug
) Charger WVAC ) B PT Ratchet ) Gray
& Sentry Il ) Green
) HiViz Orange
Nipa D Lime
) Orange
O Red
) Sky Blue
) White
I Yellow
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SELLING SAFETY MATTING THE OLD WAY.

A selection of standard sized mats is spread across several pages with multiple
sku’s on each page. Custom sizes are either available by quote only or simply not
offered at all.

Shopping Tools
1 BT R g ol iilel 1]

shopping Cart Custamer Service

Bnline
Contech s
) cataiey | J

Rl

Search

Ftem/varward |3 Anti-Faligue Mals

Diamand-Plate SponqeGotel Anti-Fatigue Mat

Quick Oirder Anbi-shpdanti-laligue mat eormbsies marimum cardon and durabilay.
Fmir Qty FuMaa T 2.3, choose codor

[terng aty FLM348

e oty Aikias

| Aded b Order ]

4., soid by the bnoar ook, choose color

Browse Categories

Ahunrbanty Diamond Bof-Tred™ Anti-Fatigue Mal
ash & Trash Erharced traction plas mpisture resistancel
Cantanmert

FLM2T0 2 x ¥, dh podor
Druirs & Contaners e
Orum Accessories

Fachty Masienance

fLMz71 £ §' che lgr

Hatr Safity FLMITZ 2w, soid by the bnesr fook. choase color
Gloves FLMZ73 1 [T
PR

Leak Duvartars FLMZ a0 ke it e i
Parking Lot Supplies

Perscnal Salety/PPE

Plant Safety Diamond-Plata with Gritvearks® Anti-Fatigue Mat
Spill Krts High-traction Anki-Fabgue Mal pravides & shp-restant, corderiable
SpillDvain Darridrs

T di
Sormwetae/BHCC. Old Way
WipEre

bl o

Specialty R dastamsl 4 types of mats on
Categories fuMien 3 xS s M ultrasoft ;
gl 15 different pages,
Hew Products yet they do not offer

Barmyard Clesrance Hupreme BlipTech™ Anti-Fatiguo
Urigie banded AaleFatigue Mal provides

tarsgar than ghaed mats

the Mfg’s full product
offering, only 26 sku’s.
No custom mats are

Techg

fLMae2 - ot doit
Service

FLMA&S

SELLING SAFETY MATTING WITH RED DOOR!

RedxChange™ combines multiple styles of mats with many variations, including
custom sizes into one convenient price box. This allows the distributor to offer a
more comprehensive selection for the customer, hence a much better customer
experience and increased sales. View Demo

(o Bowae Products

New Way:

This one syndicated
object contains 112
sku’s for 4 types of
Diamond-Plate anti-
fatigue mats including
all possible variations
for each style. Plus
the ability to specify
custom sizes.

Diarmons-Pisls SporgeCets 1§ Aow sslsbli wih § Grlcral Tudsds. T8 el s
privarily dey aroas wilh sbghl svergrey orwhare graace and of ged e onio S
vl Griforil @ astade graTal indeaias Eackon by over S5 while alio
IEIERIG Tl CGITIC B APRASNNEE Bl derabaty of e utacs Aeailasle s g
Fabnesias, & shndard WY 8 aad an URraSofl 19167, Dhiamond-Fisle wilh
OiBwnics) ik B Bupar il Mabicall ipangs bale Mol ponga i VT,
anded win Mifre rubder e e ephons comdod, sedousa and igng ife. & mais
come wilh 2l beveied edges

Teecch tafo Contor
Safe Plant Daagram
RBegulstions

FIGE Tech Brisfs
Technical Articles

FLM 34

¥ 3, choose color

g r

wrark surface.
N EaSe S sande Requires maintaining

offered at all.

I a
g Products SKU Description
Khsorberds MAT-416.916x3x58kK  [Diamond-Plate w' GrtWWorks! UltraSoft = Length: 5 1,
:31:4" ";Jc":i;":l'-f width: 3 ft, thickness: 9/16 in, color: black
(¥ lmlém' l“(‘(H aCles
Quantity: | 1-5 B-10 11-20 M+
catiety Anll Faligus Pricing: | 243,67 | 231.03 | 216,20 | 205.36
onsidinh Siyle Widh
e 1',',’, |I."i|:lt"| O Diamond-Plate SpangeCote Q24
) Diamond-Plate wf Grity¥orks! G af
) SR (Slip Resistant) Diamond-Plate O 4
O UltraSoft Diamond-Plate
Lenath Thickness Color
(OR &) 916 in %] Black
O 75 ft (ful roll ) 15116 in O BlackiYellow
) Custom length ) Chewon
O Gray
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SELLING SAFETY WEAR THE OLD WAY.

This distributor is selling just one type of Micro Max Suit showing a long list of sku’s
— one for every size available. The customer can easily loose their train of thought
through these mind numbing tables

=TT |

EEEED. Industrial Haielr Supplies i [ s s i

EeEESE B

Old Way:
Shows only 2 of
the 3 types of Micro
Max suits available.
Suits are shownon4 |
pages in long tables E
displaying 40 sku’s.
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SELLING SAFETY WEAR WITH RED DOOR!

RedxChange™ combines all 3 types of MicroMax Suits with many variations

for each into one convenient price box. This allows the distributor to offer a
more comprehensive selection that is customer friendly and much easier for the
distributor to maintain. View Demo

New Way: )

This one syndicated
object contains

130 sku’s for all 3
types of Micro Max
suits including all
possible variations
for each style.

MicroMax® Protective Clothing

Economical microporous protection
grease, grime and light chemical splasl

MicroMAX® NS is the newes! member of the profective clothing
tamily from Lakeland Industries. This line of general purpose
prolective clothing can be used in any non-hazardous envinon-
ment where dirt, grime, splashes and spills are present

CTL414
MicroMax® N5 Coverall with Hood

Description

MicroMax® NS Coverall with Hood
Zipper, Attached Boots, Elastic Wrists Size: small, 25 per case

Quantity:] 15 610 | 11-20 | 21+
Pricing:| 19.94 | 1889 | 17.84 | 16.79

CTL414

Absorbends
Di'a‘ Proal Cans
3 & Cabinals
E lmlé'Te' l"'."E-H' 1\'E$

Style Attachments
) Micro Max® (¥) Coverall () Sewn on Pockets
Fers i () Micro Max® HBF (") Smock () Attached Ties
:;ﬁ‘r ;:\I L"iljt'-l (&) Micro Max® NS () Apron {+] Attached Boots
") Lab Coat
() Boot Cover
Elastic Size Closure
(=) Wrists (=) Small () Ties
) Ankles (") Medium () Snaps
) WiistiAnkles () Large [=1 Zipper
X
Oy 2%
Oy ax
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A NEW WAY OF THINKING WITH REDXCHANGE™ PRODUCT SYNDICATION.

Check out these online demo examples
to see how RedxChange™ can help you sell complex products online!

@) JUSTRITE'

J

WEARWELL %Iwmiwmu.-m

=UNITED  [lirafech

RSET EEEEPTE Intarnational, Ino

Click on the links above to see live online examples of how RedxChange™ Product syndication can greatly
improve and empower the way you do business, successfully selling complex products online.


http://www.reddoorecommerce.com/complex/eagle2/
http://www.reddoorecommerce.com/complex/lakeland/
http://www.reddoorecommerce.com/complex/jackson/
http://www.reddoorecommerce.com/complex/ultratech/
http://www.reddoorecommerce.com/complex/united/
http://www.reddoorecommerce.com/complex/wearwell/
http://www.reddoorecommerce.com/complex/justrite/
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Kennel Sale

e i

\

e

|
Enhanced ,
Product Séarch

IR <o

Quick Order

=TI T co)

Daily Growl
Quarterly
= | E-Newsletter

?
'y

Absarbents

Bear Proof Cans
Zans & Cabinets
Cigarette Receptacles
Cleaners/Degreasers
Facility Protection
First Aid Kits

Floor Safety Anti Fatigue
Material Handling
Ferzonal Protection
Safety Training

Signs and Labels
Spill Containment
Spill Kits

Stormwater Products
Waste Disposal
Waste Minimization
Wipers

|Soe |
:ang_ | Secured by thawte

A Brovese Products A Free Gifts

MNews Product=

Catalog Request

CUSTOMER EXPERIENCE

A Distributor web site uses product syndication to
offer products to its customers. Instead of hard-coding
products in the HTML code, or constructing them from
a local database, the products are rendered from code
transmitted from a centralized web server.

Contact Us

Home = floor-safety = anti-fatigue = antifatigue-matting. php

This Diamond Plate Floor Mat Provides
Unparalleled Comfort With Every Step.

This Mat provides soothing comfort, resulting in enhanced employee
productivity and morale. This mat has the ultimate cormfort and long-term
performance that makes everyone happy throughout their day. Diamond Flate
Floar Mat has a double-thick MNitricell sponge base is PVC loaded with Mitrile
rubhber for exceptional comfort, rebound and long life.

This Diamond Flate Floor Mat is designed for heavy-use areas. This popular,
high-tech Mat surface resists abrasion and most chemical spills and is
available with colored horders for maximum safety awareness. All edges are
safety heveled.

Black Yulaw

Ankd otigue
Product No. 414 Wear
Performance: ULTIMATE ~ *=

(...

min. | 7 3 4 Smon
traSoft Diamond-Plate Beveled Anti Fatigue Mal
City ltem Descrigtion 1-3 4+
l:l hAT414 UltraSoft Diamond-Plate Beveled
[ Buy Now 1516 in thickness

Zeen this product for less?
Wictth
Q2240304 O st 6
Length

(7 Select an option above

Color

Distributor Web Site

() Select an option above

Displays updated information to customer
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ADVANTAGES OF PRODUCT SYNDICATION - DISTRIBUTOR BENEFITS

DistributionPros.com

Distributor Benefits
« Ability to offer complex products to their customers, enhancing the customer’s product selection

. Entrance Mats

Enfrance mals slop dir,
snow and debris from

entering your facility.

= Drainage Mats
Drainage mats slow iguid
and debis 1o llow beneath
the rmat keeping workers
teel dry.

Cleanroom Mats
Clean room malting helps
keep sensitive areas iee
froem dust and dirt.

Acrme salety rmats are the leading anti-latigus,
industrial and commercial mats thal pravide sale,
effective Soaring sohions:

experience. Result: increased sales.

Minimal need for a webmaster or outside web dev shop. New products can be placed on
distributor’s web site in minutes. Existing products, pricing, copy and more can be updated
through innovative web-services-based information exchange via centralized server.

Ability for syndicated products to be stylized to adhere to the look and feel of the distributor’s
web site.

Distributor does not need to purchase any software or hardware. All they need is a connection to
the Internet and a web site. The product syndication services ‘bolts on’ to a distributor’s existing
site — it doesn’t require any disruption of the existing E-Commerce solution.

Rather than spending hours trying to figure out how to set up a complex product for sale on their
web site, distributors can ‘drag and drop’ a single line of code that will cause a ready-to-view
dynamic object to display for their customers. The entire process takes only minutes.
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ADVANTAGES OF REDxCHANGE™ PRODUCT SYNDICATION - BENEFIT SUMMARY
PATENT PENDING # 11/939,567

Benefit Summary MANUFACTURER AND DISTRIBUTOR

Enhanced shopping experience for customers. Result: increased

sales for both the distributor and manufacturer. m:me Hanulacturmg '@W DistributionPros.com

Strengthens the manufacturer/distributor relationship, increasing B e e
perceived switching barriers with respect to competing manufacturers.

_— Cnmplrlo Line Of Acme Safety Mats

Simplifies the selection process of products with complex and
confusing variations such as length, width, thickness, color, etc.

Allows product information to be efficiently and instantly downloaded
from a centralized server, ensuring that product information at

" el ;
the distributor level is up-to-date. Information includes pricing, 4 ”
descriptions, SKU’s, photos, spec sheets, etc. — IR
A new model for managing the outreach of product information from
manufacturers to distributors. Replaces tedious hands-on methods

of updating product information with quick and easy automated
information exchange — right over the Internet. WIN / WIN

BUSINESS RELATIONSHIP

S et e By S s - =T rT
ey’ Ve |
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PRICING MODEL

RedxChange Product Syndication

provides an affordable solution that offers
tremendous value for distributors. Expand
current and new product offerings, increase
sales, and improve efficiencies through

real time ERP and Web Site Content updates.
Allow your manufacturer to syndicate product

images, copy, SKU’s, pricing, and other critical information on
your behalf. No software, hardware or difficult learning curves to
overcome, just a web site and a connection to the internet.

Eli_strihuigr

Weighing the Investment:

Cost reductions to consider:

A. If your e-commerce/web site maintenance is done in-house:
1. In-house Webmaster $70-80K per year
Design and maintenance of your web site

2. In-house Internet/IS Technician $85-95K per year
Programming & Maintenance internal information systems,
provide transfer of data and/or ERP directly to web site or to
web master

3. In-house Administrative/Data Entry Person  $15-20 per hour
Time spent preparing/distributing data in multiple formats
to multiple locations

B. If your e-commerce/web site is done by an outside firm:

1. Outside Web Company  $100+ per hour
Design and maintenance of your web site, programming for
ERP systems integration - (equivalent of A1 and A2 above)

2. In-house Administrative/Data Entry $15-20 per hour
Time spent preparing/distributing data for outside company to
update your web site

I. Base Subscription:
» Includes 1 distributor login account
» Access MFG’s entire product offering uploaded to central server

$19.95 per month

Il. Options:

» Each Additional Web Site Content Login Account: $19.95 per month

» Each Web Services Interface Login Account: $9.95 per month

lll. Distributor Using Syndication with 10 or more Manufacturers

» Each login account: 25% OFF Base Subscription! 25% OFF

Benefits

+ Ability to offer complex products to your customers, enhancing the overall customer product selection
experience: Result - increased sales!

* Minimal need for a web master or outside web dev shop, new products can be placed on your web
site in a matter of minutes. Existing products, pricing, copy & more can be updated through innovative
information exchange via mfg’s centralized server.

» Syndicated products can be customized to fit the exact look and feel of your web site.

* No new software or hardware required, only a connection to the internet and a web site, everything
you currently have stays in place with no modifications.

« List manufacturers products on your web site in a matter of minutes verse paying an outside firm or
having your in-house e-commerce person spend hours, result huge labor savings.

Distributor Investment Summary

RedxChange Product Syndication provides an affordable solution that offers tremendous value for distributors all for just
$19.95 per month.

Add an optional web services interface account and integrate your ERP system for an additional $9.95 per month that’s
less than half the price of DSL or Cable service. Distributor’s using syndicated products from 10 or more manufacturer’s
can cut their monthly subscription costs by 25%.
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PRODUCT SYNDICATION:

Syndication is a way of pushing rapidly changing information to
remote users. Well noted examples include:

- RSS feeds, used to publish short news stories all over the
Internet. Google News is an example of this

Using simple commands, Distributors can ‘drop and sell’
products or supply information right into their web pages for their
customers, a model that currently exists and is widely accepted.

But RedxChange™ Product Syndication, with BUILT-IN support
for complex products, takes this model to new heights.
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KEY INSIGHTS THAT LED TO THE IDEA OF REDXCHANGE™ PRODUCT SYNDICATION:

1. Manufacturers have a pain staking ordeal of figuring out how information is efficiently passed to their distribution channels. Pricing
and other data updates are a major hassle for distributors and manufacturers. Syndicating products eliminates these problems. As soon
as information changes on the manufacturing side, it instantly trickles down to distributors, as rules logic.

2. Manufacturer will not have to support different data requests from different distributors. With one centralized location for the
manufacturers data, all distributors will automatically get a data feed of any magnitude directly to their web site in real time.

3. Certain manufacturers have complex products that are difficult to sell online. Most Distributors will never effectively sell or represent
the product correctly on behalf of the manufacturer. Product syndication allows manufacturers to pre-configure complex products

as easily ‘dropped-in’ objects that Distributors can plug into their web sites quickly. This pre-configuration includes easy to use
configurators and condensers.

4. Customers can become confused when choosing from many similar products that have only slight variations from one another,
usually visualized through long mind numbing tables.

5. Creating the means for distributors to sell complex products creates a tremendous advantage for manufacturers. Their competitors
may be slow to adopt similar technology, and their own distributors will continue to sell ineffectively. Product syndication, combined
with advanced tools for selling complex products, is a FORCE MULTIPLIER for manufacturers. It increases the selling power of a mfg’s
installed base of distributors.
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ACCESS TO REDxCHANGE™ PRODUCT SYNDICATION:
Two Steps Required

1. Print out and sign our non-disclosure form pdf, then fax it to us
at 860-540-0611.

2. Fill out our online request form. Upon approval you will receive
your username and password to access this restricted area.

Once you have completed the non disclosure form and recieved
your username / password

Click here to mto RedxChange™ Product Syndication

RESTRICTED AREA
PASSWORD REQUIRED

RESTRICTED AREA
PASSWORD REQUIRED


http://www.reddoorsoftware.com/pdf/Red Door NDA 2008.pdf
http://www.reddoorsoftware.com/syndication/index.html
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